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POWERHOUSE MANUFACTURING
WEEK IS A HUGE SUCCESS

BY MARTY WEIL

hose attending Manufacturing

Week recently were treated to

three shows under one roof at

Chicago’s massive McCormick
Place. With more than 1,700 exhibits
in all, the event, sponsored by the Na-
tional Association of Manufacturers
(Washington, DC) and produced by
Reed Exhibition Co. (Stamford, CT),
provided a forum for nearly every as-
pect of manufacturing.

If 1993’s show was impressive
(and it was), the 1994 extravaganza
promises something more: the addi-
tion of a fourth event for the industrial
automation market, dubbed the Inter-
national Integrated Manufacturing
Show & Conference (I#M).

At this year’s Manufacturing
Week, the trend toward strategic al-

liances, partnerships, and joint-ven-
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ture agreements seemed to acceler-
ate. Examples abound. Cadkey Inc.
(Windsor, CT) announced a merger
agreement with Varimetrix Corp.
(Palm Bay, FL), a developer of para-
metric surfaces and solids-modeling
software for computer-aided design.

MacNeal-Schwendler Corp. (Los
Angeles, CA) announced the signing
of a value-added reseller pact with
Wavefront Technologies Inc. (Santa
Barbara, CA). The company also
demonstrated the first new products
resulting from its joint-venture with
Aries Technology Inc. (Fremont, CA).

AEG/Modicon’s (North Andover,
MA) ModConnect Partnership Pro-
gram gained two new members, as
Pro-Optical Technologies Inc. (Maple-
wood, NJ) and Spectrum Controls
(Bellevue, WA) were accepted into
the program.

AT&T Co., in cooperation with
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several multinational corporations and
U.S. trade associations, announced
the expansion of its year-old Export
Hotline. The nationwide information
service, designed to help U.S. compa-
nies explore markets worldwide, will
now offer more export-related infor-
mation covering more countries and
more industries.

New alliances aside, the highlight
of the show was the bounty of new
product introductions.

At the International Control En-
gineering Exposition & Conference,
Summagraphics Corp. (Seymour, CT)
announced a move that could signifi-
cantly increase the presence of Win-
dows in the CAD market. The com-
pany has developed a suite of drivers
for AutoCAD for Windows Release 12
that is complete with the Wintab digi-
tizer interface standard. The Wintab in-
terface will allow Summagraphics
tablets to run AutoCAD templates and
operate as a Windows system pointer
concurrently, thereby eliminating the
need for both a mouse and a digitizer
under AutoCAD for Windows.

Autodesk Inc. (Sausalito, CA) in-
troduced two new software products to
be released by the company’s Me-
chanical Div. (Novi, MI)—DesignEx-
pert and ManufacturingExpert for the
Sun SPARCstation. Offered as two sep-
arate, bundled packages, the products
solve a broad range of modeling and
manufacturing problems.

Information & Graphics Systems
Inc. (Boulder, CO) introduced raster-
to-vector conversion tools for the com-
pany’s AutoCAD-based drawing con-
version software. The new precision
conversion tools are used to create a
digitized AutoCAD drawing from
scanned, paper-based documents.

A solids modeler created specifi-
cally for production designers and
drafters was unveiled by Adra Sys-
tems Inc. (Lowell, MA). The CADRA-
Solids modeler does not require com-
plex 3-D modeling commands. The
product offers an intuitive approach
to solids modeling that allows the user
to directly stretch and re-size models.

By repackaging the company’s
mechanical design software, Inter-
graph Corp. (Huntsville, AL) has re-
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tion and systems integration is grow-
ing, and it is important for manufac-
turers to learn about new technolo-
gies. This event, coupled with the
other shows, will provide the neces-

sary automation solutions for man-
agement and engineers.”

In Chicago, “wait ’til next year”
has taken on a whole new meaning
with [“M on the horizon.
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CLINTON PROGRAM RECEIVED
BY CORPORATE AMERICA

BY STEPHEN BARLAS

he economic revival plan Presi-

dent Bill Clinton submitted to

Congress in February makes

good on most of the manufactur-
ing-aid promises he made on the cam-
paign trail.

Manufacturing groups seem hap-
py with Clinton’s proposals to boost
the National Institute of Standards and
Technology’s manufacturing technol-
ogy centers (MTCs) and advanced
technology programs, as well as work-
er training programs at the Labor De-
partment. Many business leaders also
like the promise to increase research
on the telecommunications super-
highway network, which revolves
around NSFNet. There is some dis-
appointment, however, with what is
viewed as an insufficiently generous in-
vestment tax credit (ITC) for large
companies.

Typical of the receptive reviews
is the one by Leo Reddy, president of
the National Coalition for Advanced
Manufacturing (Nacfam). He calls
Clinton’s plan “a positive plan moving
in the right direction.” Reddy is par-
ticularly pleased with the president’s
commitment to expand the MTC pro-
gram by adding 100 outreach centers
by 1997. That would require a budget
increase from the $19 million in 1993
to $92 million by 1997.

There are currently seven re-
gional centers. They have been criti-
cized in some quarters for not reach-
ing enough small and medium-size
firms. There has also been some dis-
satisfaction with the agendas for the
MTCs being set in Washington, not in
the field. The outreach centers would
be much smaller than the MTCs, and
more dependent on the support of lo-
cal business communities.

When he testified before a House
subcommittee recently, John Car-
ruthers of the American Electronics
Association said that outreach centers
“should be driven by the needs of in-
dustry at the local level.” Carruthers,
who chairs the AEA’s technology,
manufacturing, and infrastructure
committee, is the research director at
Intel Corp. (Santa Clara, CA).

In his speech to Congress on
February 16, and then again on his
trip to San Jose, CA, on February 22,
Clinton reiterated his support for high
technology. He praised the high-per-
formance computing and communi-
cations initiative, with which Vice Pres-
ident Al Gore was associated during
his Senate tenure. Clinton included in
his 1993 economic program $14 mil-
lion in additional funding for the su-
perhighways program. That extra
money would likely be used on
demonstration programs in health
care, education, and manufacturing .

The administration has given no
specific details on the kinds of manu-
facturing demonstration programs it
will fund. But they could involve the
development of test beds included in a
major manufacturing bill sponsored
by Sen. Fritz Hollings (D-SC) and Rep.
Tim Valentine (D-NC).

Besides the extra $14 million for
superhighways, Clinton proposed rais-
ing NIST’s ATP budget by $103 mil-
lion. This would bring it from $68 mil-
lion in 1993 to a whopping $758 million
by 1997. This program funds manu-
facturing projects, both at single com-
panies and in consortia. The money
goes to develop leading-edge prod-
ucts and processing technology.

Of course, Congress will have a
lot to say about whether these initia-
tives will be funded. The House and
Senate subcommittees have found oth-

er ways to use the extra money. These
funds often go to areas within their
own jurisdictions, such as Justice De-
partment programs.

The bad news in Clinton’s plan is
his I'TC for companies with assets over
$5 million. The ITC would be good
only for 1993 and 1994, and would be
incremental. Only spending above a
base 1989-91 period would qualify for
the 7% credit. Nacfam’'s Reddy says
he has gotten assurances from the
White House that the ITC would apply
to software as well as to equipment.
Even with software included, Reddy
would like to see a robust ITC. Nac-
fam has pushed for a 10% tax credit.

Jerry Jasinowski, president of the
National Association of Manufactur-
ers, is more critical. “We are particu-
larly disappointed in the investment
incentives, because they will not in-
crease company cash flow sufficiently
to increase factory modernization and
job creation,” he says. “The short-term
benefits of a temporary, marginal in-
vestment tax credit are more than off-
set by raising the corporate tax rate.”

Jasinowski claims that the small-
company ITC “makes more sense.”
That would start at 7% in fiscal 1993
and 1994, and go down to 5% there-
after. It would not be incremental.

[ Ry
EX-IBM
EXECUTIVE
JOINS DIGITAL

BY LAWRENCE GOULD

s the two largest computer mak-
ers in the U.S., IBM Corp. (Ar-
monk, NY) and Digital Equip-
ment Corp. (Maynard, MA),
reorganize, it was perhaps inevitable
that a change at one company might
affect the other. That happened when
John Klein left IBM in January to be-
come vice president of Digital’s Con-
sumer and Process Manufacturing In-
dustries Business Unit (IBU), based in
Marlboro, MA.
This IBU includes travel and
transportation (such as airlines, rail-
roads, and cargo and passenger trans-
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